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Abstract

This research aims to compare the levels of purchase decision-making for personal care and beauty
products among consumers in Bangkok and its vicinity, categorized by age group and product type. It also
aims to examine the consistency of the structural equation model and identify factors influencing the purchase
decision-making of personal care and beauty products among consumers in Bangkok and its vicinity. This
research is quantitative, using questionnaires to collect data through quota sampling with 1,242 participants
from consumers who have experience purchasing personal care and beauty products through social media
channels. Data was analyzed using t-tests, one-way ANOVA, and structural equation modeling. The results
showed that different age groups and product types have different levels of purchase decision-making. When
classified by product type, product C had the highest average purchase decision-making, followed by product
A and product B, respectively. For comparisons by age group, Generation Y had the highest level of purchase
decision-making. Regarding factors influencing purchase decisions, the model was found to be consistent with
empirical data at an acceptable level. For causal factor analysis, customer engagement was found to have the
highest total influence on purchase decision-making. Social media marketing has no direct but significant
indirect influence on purchasing decisions through brand awareness, customer satisfaction, and engagement.
This research is expected to provide significant theoretical benefits in developing novel theories regarding the
causal relationship between social media marketing and consumer behavior in the personal care and beauty

industry.

Keywords: Customer Engagement, Social Media Marketing, Purchasing Decisions, Environmental Concern,

Personal Care and Beauty Products
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Analysis) Fatrolhidnlavuauazfiansasdniwanaass snswanesen uazdntwasinvaseaudyeng 9
AALWINIIT8Y Lertpiromsuk et al. (2024) MIATIVFALANUIABIATILazA NI TaduasdanlTudduiinms
aunasinasuildiunsasitlunuwiiedaiinm lasfinsondnininesdsznaudanrsienannni
0.50 fanuLdasindsznay (CR) funni1 0.70 wazdrenundsUuadefanald (AVE) 41111 0.50 o
Bugunnuiiisenisdanion amefinnuiiosasndeiuundsndnandiniigaswos AVE %aﬁaagan’jw
fanaunusIzningaudsudsluluiaa (Brown, 2015) N153LATIZRANNFUNUELT I8N m@ﬂ%@hé’uﬂizaﬂﬁr
Lﬁumd‘ﬁ'ﬁﬁfﬂaf’m”zymmﬁﬁﬁi:éfu p < 0.05 (Schumacker & Lomax, 2016) 11911 nsu5uunlutaaanduanasil
m3USuu (Modification Indices: MI) fidienannnin 4.0 ‘ﬁ'aaﬂﬂﬁaaﬁ'ﬂ%é’nmﬁﬁ (Awang, 2015) MIATIZR
ﬁa%u@@‘i’nﬁums@i”aﬂIﬂiLLnswﬁfnﬁagﬂmaaﬁﬁLﬁalﬁﬂﬁwaﬁwfﬁﬁmmmL%aﬁaLLazmauIaws]"a"mqﬂi:mﬁ

NI

a o
WNan13vel

L3 o 1 o ]

Hayana lvasngueiadi

mﬂ"ﬁagaﬁ’svlﬂmaomjm”aamﬁ‘hmu 1,242 aw wodnlnaiduwwands (Fouaz 77.1) I@ﬂﬂ@;u
Generation Y #§ad1ug9n (Fauaz 52.1) 704a3u7fa Generation X (Fauaz 34.1) faauuuusaunindiulng
fsoumulan (Sowaz 56.1) WMIANENIZAUYSYYGS (Souaz 68.8) UAzUITNOUATTWNHNIBLTENLONTL
(Faeaz 65.0) e ldlafudaLAa% 10,001-30,000 LN (3BHAT 54.2) MBWHANTINNMITaRBAID LaTE WU
ngudiadiTafiudraanlal 1 avsdedandt (Sauazr 45.7) lasnAadmsiguaiamouazanunuduiudi

Taunnga (Fauss 38.2) H1wunaaWasy Shopee lunan (Fa8az 44.8) uaz TikTok (F088z 28.7) YA
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NMITaGanIIaLN 101-300 UIN (FBUAT 43.9) ww;Nﬂ%é‘ﬂlumi%aﬁamma:@nﬂ (F088% 55.2) WAL
ANMUARRINRANLVBIFUAN (Fa8az 17.0) lagmslasanannunaanasusanlaiidninadenmsdafuladann
nga (Fouaz 48.1) mﬂiagavﬁvlﬂmaamjm”’;ama I@saaﬁﬂszﬂawaamjmﬁaahqﬁ‘hLLuﬂmuaquLazﬂianﬂ

wﬁmﬁm«?ﬁ@ LATIINBLAZANNIN IT8azIBuaa LLE‘T@NSL%@]']?W\‘lﬁ 2

A1519N 2

The Composition of the Sample

Product
Age N
A B C
GenZ 47 43 37 127
37.0% 33.9% 29.1% 100.0%
GenY 212 205 230 647
32.8% 31.7% 35.5% 100.0%
Gen X & BB 160 170 138 468
34.2% 36.3% 29.5% 100.0%
419 418 405 1242
N

33.7% 33.7% 32.6% 100.0%

wamﬁmm:ﬁﬁagaL%aw:zimmmﬂmiwﬁ 2 LLa@ulﬁLﬁuﬁ'ﬂwmzaaﬁﬂs:ﬂaumaona;uxﬁ"saﬂ'wﬁ‘huun
ANTIDYUAZY TN NHRAA TG UATIINBUAZAININN I@smjm""saamﬁ‘mmﬁ'lmu 1,242 A §Iulng
duguilnalunga Generation Y Aailuiasaz 52.1 sa4a9anfangs Generation X uaz Baby Boomers @atilu
3888z 37.7 LAzN§N Generation Z fatdu3auaz 10.2 ANEIAU NITNILINYAIVBINITLRON bTNRAN DA b1b
AWTINEANUINALAINY LaoNRAN M A L2 B HRARIULYINNY VANRAN N C AFaFIBINaLADING
WEnday adndlsAanw Lﬁaﬁmsmn%uﬁﬂmumamq WUANNLANAIVBINOANTINMTIRENNAR A U eI 5
wodAn I@mmju Generation Z Juwd lulanuaan st A mnﬁq@ mmzﬁmju Generation Y 0130321802

A . ) H A a o & o \ ' .
2YPINITLRENADUTIIFIIND WRZLRONNAGA M C SLua@mug@q@ #IUNgy Generation X ez Baby Boomers
uEadaNARENdaNIAA A B 1nNiga Naéﬁna'na:ﬁau’tﬁﬁu’hmamqﬁﬁmwé’uﬁ‘ufﬁ'ﬂwqﬁﬂimmﬂﬁaﬂ

a L d a L3 1 v a a 1 a o L g v oal 1 1
NRAN AN T997198TU18 IHANNANVLANANIMUIDTIA AT LLa:mm%amaaguﬂmumznqu
a & o & - a a ) o A KX a o ¢ '

NNMAANERNInnLTEaIAN 1 m;\qwLﬂimumﬁmmumimausl,wawa@mmmguaiwn'lmmz
mwmmﬁmunmwnéumqLm:ﬂszmwwfﬁmﬁmﬁ wuihdlanuuandvadsdneieyneaialunanoaiuds
Taaiana T NUTLNANHRO A RH wuﬁw'ﬁmﬂwmﬁﬁamuﬁmwLmﬂ@mﬁ'uluv;ﬂﬁmﬂsﬁﬁnm NRAN AT C
fidnafuanudisnals masufunsud anwlinealuwusud uazanuinaduisuadenginiga axviauds
ﬁ'ﬂmmwﬁmmwa"'ﬂmﬁua:msﬁamiqmmLLmuﬁ"L@Tazmﬁﬂizﬁﬂ%mw TuvmeNuaan s B ﬁmmﬁm‘hq@
Tunanuia Lﬁai‘l,mﬁ:ﬁaimuﬂmmmjwmﬂq WUIINGN Generation Z uaz Generation Y yzauanunsnalauas
mmauauawiammm@muﬁaﬁ?{qﬂuaau"l,aﬁqaﬂ'hmjwﬁu Taganzluandsauwanunanalanaznisdain
' o & ' ' o o e AAa o @ o A X ' A o f §
Puvesnd ssllanuuandsailisdayneaia fMNIUMIaaulITe WuINEAN M C CIEPHEAET

' ' X A A o A & P = A v & =
Iunnnqwmq WAzNY Generation Y wmLaaﬂmm@aﬂamagmq@hm’m NANITANEI BT LRLA D 9
m’ma%'lﬁrgmaamsw”wmnaqﬂﬁmmm@]ﬁﬁ']ﬁaﬁaﬂ'nmmﬂ@hamaa"ﬁ'mmmqua:mﬂm”ﬁaé’amaau"l,aﬁ LN LAY
Urdninmwlunsdhfsuaznizdunidaduladevasfuilnalundaznguithnansainaminzay dausaslu

AN319N 3
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mstﬂ?zfmﬁﬂmm"i/mm”@§u29%‘aw§wﬁmsﬁgum"wmmm:mmawwaagfyﬁnﬂ

Items Obs. SMM Sat BA CE BT EC PD
Product
A 419 0.702 0.776 0.781 0.713 0.807 0.735 0.757
B 418 0.676 0.743 0.743 0.683 0.788 0.715 0.726
c 405 0.734 0.839 0.820 0.732 0.871 0.781 0.791
F-test 9.929*** 35.899*** 20.862*** 7.220*** 27.749*** 15.131** 13.288***
Age
Gen. Z 127 0.746 0.813 0.790 0.741 0.824 0.759 0.770
Gen.Y 647 0.716 0.796 0.788 0.728 0.833 0.757 0.776
Gen. X 424 0.674 0.764 0.770 0.670 0.806 0.720 0.729
Gen. BB 44 0.684 0.756 0.765 0.713 0.788 0.716 0.731
F-test 6.713*** 4.678** 1.137 9.706*** 2.733* 4.621* 6.210***

nareng. * Supdeneaia 0.10 ** Ak Ay eaia 0.05 uaz ** Supdngneaia 0.01
Social Media Marketing; SMM, Satisfaction; Sat, Brand Awareness; BA, Customer Engagement; CE, Brand

Trust; BT, Environmental Concern; EC, Purchase Decision; PD

mn’i’@qﬂs:mﬁﬁ 2 Lﬁamaalaaummaa@mﬁaaﬂamﬁuuuuﬁwaaaaumﬂmm%aLLa:s:qﬂa}'{i’Uﬁ

dawa@ian’nt@i"@ﬁuh%aNﬁ@m”msﬁgu,a*i'mmﬂLLa:mmmwaaQﬁInﬂ NAMIANMIULEAIAIT

a ¢ '3 a A a

nLAIIzRadALlITNa IR
ATz ResndsenauLTafnd (Confirmatory Factor Analysis: CFA) gnﬂs:qﬂm‘lﬁﬁaﬂ@aau
AuATILEIlaTaaine (Construct Validity) 284 l81aan157auazU T2 A BANULANNZAUFIRTUATILATIEA

k a 1 Qs a Q€ Qs e o 1 o Q 1
LUDINIRIRNNNTLATIRTS HamTAleNzRAFNUssanTanaunwiuuuifN s Sauseninsaaudsaanaluldaz
[ 1A 1 ) 1A @ o o aa cd 1 gnﬁ e s o

adAvznay wmmmagimj'm 0.56-0.82 Imnnmuwmmgmaam FILIBAIANUFUNUS L3z UL UNAN9
5a§ai:%dﬁam°";|,ms m'swmaummLﬁmwammmjuﬁ'smha@i”mm Kaiser-Meyer-Olkin (KMO) L&AINALYINAY
A ' ed o v ' 2 a =) o a a [ 4
0.75 TIFINTWNUINAIMUA (KMO>0.50) a:mmwagaammumm:awlmmumwammumnm‘sw:v\

6 & o XA o a = a o g ' ~ v a {
a4ddsznay Nﬂﬂ’]ﬁ‘ﬂ@ﬁﬂﬂL‘UE]O@]uuﬂuil%’l']@]’]LLﬂﬁNﬂ’]’]Nﬁ&lW%'ﬁﬂuaiﬂ\‘lLWEJGWE]LL@&“IJE]H&NQM&NU@‘YI

lRAUNZRNEINILNTAN Lﬁumﬁmﬂzﬁadﬁﬂimau L4 ﬁuﬁuslum”u@ UG E]VL‘II

P
AN 4

MINATIZHL98 (Factor Analysis) uasnauidadia e (Reliability)

Items Factor Loading %Total Variance Cronbach Alpha
X1 ﬁaa%'aﬂwaauvlaﬁ (Social Media Marketing) 0.819-0.908 0.752 0.914
X2 anunswala (Satisfaction) 0.877-0.926 0.812 0.941
X3 m‘s%’ufﬁdl,m‘mﬁ (Brand Awareness) 0.864-0.941 0.815 0.882
X4 M3ddInTINVeIINAN (Customer Engagement) 0.898-0.908 0.818 0.925
X5 9N T8 0T IULTUS (Brand Trust) 0.962-0.973 0.935 0.965
X6 ANANIIRTUEILIAEEY (Environmental Concern)  0.940-0.949 0.895 0.941
X7 ﬂ’]iﬁﬂﬁulﬁl%a (Purchase Decision) 0.925-0.953 0.880 0.931
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ﬁ]’mm’li’l\‘lﬁ 4 HaMFIaTzRenUsznauTatiugn (Confirmatory Factor Analysis: CFA) ldaemau
M33a =938 (Factor Analysis) wazanuidefio’le (Reliability) vasuvusaunny Usznoudas 7 asdusznau
NNNFUADENTIUI 1,242 518 WU Lﬂ%iaaﬁaiﬁ'ﬂﬁqmmwﬁlﬁw IﬂUnnéﬁLLﬂsﬁmmwﬁaﬁugaﬂdﬁ
0.880 @TaLLaJsmwuu%iaﬁamaaLLusu@Tﬁmé'wﬂszﬁwﬁLaaWWaamaumﬂgqq@ (00=0.965) 7998941f8
AT IRFILI AR DY (0 =0.941) LazANUNIWala (o =0.941) Aviminesdlsznay (Factor Loading)
maqnﬂiaﬁmwayj'slmmvuga (0.819-0.973) uagasinTadrauauITadaautsulsldasneddsz@nsan
@hmmLLﬂsﬂﬁuazamaoLL@iazaq@Tﬂszﬂauagizijﬁamaz 75.2-93.5 %dgdﬂ'jwmwﬁﬁﬂau{uvﬁ (30882 60)
HaMIIA TR EuiuaNNaTdilasaisuazanufissvanasasiie manssudnisunmsin il lunsio

A o

°1TaQmﬁ'amaauawagmmﬁﬁ'ﬂéavl,ﬂ wananieIsu'ladias12%5d1 Composite Reliability, Convergent

U

Validity ae Discriminant Validity AILRAI AN 5

P
13NN 5

Composite Reliability, Convergent Validity and Discriminant Validity

Construct CR>0.7 AVE>0.5 SMM Sat BA CE BT EC PD

SMM 0.8679 0.5693  0.8673

Sat 0.9066 0.6606  0.5294  0.9011

BA 0.8567 0.6669  0.4582 0.6657 0.9026

CE 0.8897 0.6684  0.6014 0.5352 0.4991 0.9042

BT 0.9546 0.8751 0.3100 0.5868 0.6026 0.3499 0.9672

EC 0.9233 0.8005 0.3771 0.4782 0.4108 0.5328 0.4453 0.9459

PD 0.9114 0.7743  0.4808 0.6072 0.5726 0.6191 0.5177 0.5624 0.9379

NA5199 5 LLamwamsmaauqmmwm’%‘aaﬁafﬂﬁamhmwm%au”'m%qadﬁﬂs:ﬂau (Composite
Reliability: CR) a21uLilsnssifaganndasniolu (Convergent Validity: AVE) LazaanutilgIns9t5981uun
(Discriminant Validity) wui1mneauisiidn CR ganin 0.70 FIMWNUAN Hair et al. (2022) fviua lasaauys
ANuLTataa9uUIwe (BT) d6n CR §98A (0.9546) 389898NABANNATIARIREILINS 8 (EC = 0.9233)
wazm3aadulada (PD = 0.9114) dmsuanuiissasafssaansasmely wudmndiulsiial AVE annnin
0.50 AANUHI VDI Fornell & Larcker (1981) langauds BT fidn AVE §9ga (0.8751) aaedae EC (0.8005)
Waz PD (0.7743) ugasineaulsuaasdrsunsnaiunganuudslsinaesditedléd nsnasauanuiiis 1039
\Fesunneasinsl Fomell & Larcker (1981) WUANAN9NAIg04289 AVE (Waadluuuinugs) PoInna U siien
gan'jﬁmmﬁuw”ufszwjﬂm”aLuJi‘lfuﬁ'uﬁ"aLLﬂiﬁu ENAI8819T% auds SMM Jdsnfigasues AVE iy
0.8673 %agan’hﬁna%é’uﬁufﬁ'ﬂﬁaLLﬂiﬁunnﬁa (0.3100-0.6014) NANITILAIZATUGWINLATosT 0 0l
ANUTBIATITITIUUNTAG TadunLiaanndoItULIToTes Henseler et al. (2015) MauainnstszLiin
qmmwiuL@amﬁ@msﬂmsmwﬂmmL%aﬁm%amﬁﬂs:ﬂau auLBInssTogannsasniolu uas
ANULTBIATIE IS IUUN wamﬁmm:ﬁﬁmmLLamjwLﬂ%iaaﬁai'@ﬁqmmwmm:am%m%’umimaauiwma

sumslasiasaianousuudgiunsissealy
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MsaNzRuUUIIaasENNslaaing

msﬂiuﬁummaamﬁawaahlL@aawmﬂmmﬁ”ﬂaﬁu“ﬁagaL"ﬁdﬂi:ﬁ?’ﬂﬁ (Model fit) ffinmslag
nmadSoufisudaian ldannmsiianzitunmsiunasguisenivlundmng wanisdsznfudei
arunaandudng 9 Semansolfidunangulunsdaiuanuminzausesluaaiwamwdn waaslilu

a
fA1INN6

P
AN 6

m5@)57'q7ﬁaUmwaa@1ﬂﬂ”aawaﬂm@mn'iﬁ“'@n”i/m”aymf\?ﬂizﬁi’hﬁ

ANATh L NITRNINTIN UARID19DY ANATHN1TIN
(X?) p-value > 0.05 Hair et al., 2011 4134.6, p=0.00
CFI > 0.90 Hair et al., 2011 0.90
TLI > 0.90 Hair et al., 2011 0.89

SRMR < 0.08 Kline, 2011 0.27

RMSEA < 0.08 Hair et al., 2011 0.11

a;ﬂiwma‘ﬁlvlﬁ seandaInLTaNag
Uszany

HAMTIATIZRANNFEAARBITBI LNLAARU AT laTdEsuaad AW lulaanTasadanunannauny
iagm%aﬂi:ﬁﬂﬂm:ﬁuﬁmu%'ﬂﬁI@mh"l,ﬂmmﬁ (X2) WinAU 4134.6 NITAUREAIAYNIIADA (p=0.00) w31
Alaguarsezinedagnisada udiitasansfifasnarinudanlnidesuiaaied9Nds1wanann
sdudesRnsanarianunaunanan 9 dsenay asianunauniwdadisufioy (CFl) Savnnu 0.90
= | @ < 5 A . o { o ) ' A % )
FIYNALNUNUUGN Hair et al. (2011) Aua Vs=Nawil Tucker-Lewis Index (TLI) fi¢n 0.89 GelnalAssny

&l o oa o a & X & a A o A A = a )
inasinpansulan o.90 ariinsresiisrilueaiianunsuninluszauiinneladawSouisunuluiasgiu
o v o a A Y & . A A ' e . o A
fnTarianunauniniGisuysal wudn SRMR 61 0.27 FIganIunmin Kiine (2011) unethf 0.08

' I3 ' ] . d v ' {d‘ d' [ ] ) d' o v
atslafiann A1 RMSEA vy 0.11 Saudazgeniunmsifinanzaui 0.08 uwddsaglugrainasauiyld
fwsulueanlanududan aail Hu & Bentler (1999) s:qiwmiﬂs:Lﬁummﬂauﬂﬁumaﬂmmmiﬁmsmw
AaasiIuny uazliarsaaduluiaaanasiifissadidsd nan1siensilassiudliiiuninluiea
ﬁmmaa@ﬂﬁaoﬁuﬁagaL%aﬂ'szﬁ'ﬂwﬁlmm”uﬁuau%'uvlﬁ wanusaaiaz i un s e walaiansan
lumwsinuazdilstsanududeuvaslauaanimulsnaismuazanusNnuiNTUSaw TINHIIUa8ENIf

deutnalng swnsnalahlueafionumunzandmiunmmasevaunigiunisivdely
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.q'
AN 2

N&fl’??’?tﬂ5’75%%7./1!5’7&@#3&/77’752?15\7@@?’7\7

AR 2 namIiesFuuLsssaumslasa e liiiuisdninavesiasaeng o Nsiwade
mm”@ﬁula%awﬁﬂﬁmsﬁguaiwmmLLa:mmmwaa;gu'ﬂmlummngamwumumuazﬁ%wmma Taswyuin
mmm@muﬁaé‘muaau"laﬁﬁﬁw%wamamnasmﬁﬁfﬂé'm"'rgmaaﬁ@@ian’m%’uj&muﬁ frudngulseing
anSwa 1.024 (p < 0.01) sfiaLf]u@hé’uﬂs:ﬁw%ﬁgaﬁqwlmmuﬁwaaa waaalAiAwimsldnagninmaanadiu
ﬁaﬁaﬂuaauvlaﬁl,flum%mﬁaﬁﬁﬂizﬁﬂﬁmwazha?J'\‘lsl,uﬂﬁaﬁ*'mﬂﬁ%'ujmﬂauﬁ'} msamarwIosIanaonlal
HIFINANIIUINGaANNNINala LLa:msﬁmu‘a"'smmgﬂﬁ’] fueuUszaNS 0.770 W8T 0.645 ANAIAL
(p <0.01) Namﬁ'«i'mf':aa@ﬂﬁmﬁ'uLLmﬁmﬁdwﬁiaéﬁﬂuaauvlaﬁl,ﬂuﬁaamdﬁl,ga@iammi"wqﬂﬁé’uw”uﬁiz%i'm
LLmu@Tﬁ‘u;ju%Im vnltiAnanaienalanazmsdmsandiindn miﬁmui"smaa@nﬁwﬁawﬁwamamﬂ@ia
anulinslalunusud adrelivosan (B =0.684, p < 0.01) %a%’l,ﬁl,ﬁu'hLﬁa;ju’%lmﬁmui'mﬁ‘mmmﬁmn
du a:ﬁn"l,ﬂgfn']iaﬁ”'mﬂ's'mvlﬁa'mlaﬁl,lﬁaLmifaifu wana it anunsdnEsLasansIianinantsuande
anulslalunusudarsaqulseans 0.383 (p < 0.01) sxviaulfiAuirguilnaludetulianuday
fudssdusuionasouuazfuna liiufiaz 1 ndlaunsudfugasnnusufaraudefuiadon ioRenson
Tasufissnasdanssnsuloda wuhanlindalususudiianiwagega (B = 0.468, p < 0.01) 389830148
anwuisneala (B = 0.194, p < 0.01) wazANMARIIRAIUEILIARDY (B = 0.161, p < 0.01) Iumm:ﬁmﬁufuu
m@i‘ﬁfﬁ‘n%wa@iamséﬁ'@]ﬁuh%aim:é’m‘hﬁq@miﬂhmﬁﬁfﬂﬁ%ﬂﬂ”@maaﬁﬁ (B =0.092, p < 0.05) HAMTISLiS
wdagdanisRawInagninIemadnIunAaduyiguaiensuaza ey laggsfiarsastuniaing
anulinsladunsieasilysslawsznisssnaugmawauisyan i msliqedsanaaulaiadned
ﬂi:ﬁ‘ﬂ%mwL'v‘i"aa‘?nmﬁ'ujua:msﬁdauiau JudenmIugasausuAnTaudafiniasendadudes e
duilnaludagiulianudany WA miyﬁmmsﬂaﬁﬂma’wfﬁ%ﬁwﬁua:mmﬁuﬂixﬁﬂ%mw‘mmsmzﬁu
msé’@%ulfa%amm;ju'%lnﬂ"lﬁasmﬁﬁfﬂém”zy

waNaINi NM3ATZRENTNANIIATI BnFwanieden uazdniwasinesTesuang 9 luluiaa

wulssiauwdnNiawlananglsznsasi mIaaacuFasInuaan ladlaaidniwan1sasatnslve A
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daaulIannaanImuel taun anunawala (B = 0.770) mM3uuusud (B = 1.024) uaznmaiiduiines

(2

anén (B = 0.645) Iﬂﬂnnmﬁﬁfﬂﬁﬂﬁ'ﬁymmﬁﬁﬁi:ﬁu 0.01 uafishaulafio minsarinFessauoawlailid
Snsnanassdannylinidsluuusuduazmssadulade uadsnnanedounudaudseunansau 9 §INIU
A linslaluuusud (Brand Trust) wudnldsuaninaniassnnmaldwiinasgnd (B = 0.684) atnadl
UHERURTES wazldsuBniwanedonanmsasiadiuiesoavaanla (B =0.441) uazanuninadin
fawaaen (B = 0.262) ﬁﬂﬁ’aw%wamwaammmw&wu?}aé’muaauvlaﬁ@ia@muvl,i”masl,asl,ul,l,muﬁﬁmgdﬁa
0.441 ez lifanswanansefiony eRansanmssaaulede (Purchase Decision) @aidusaudsanunsnuas
M98 W lasudndnanassannnansiase I@ﬂﬂﬂiﬁmuiawaagnﬁwﬁ'ﬁw%wamamag&qa (B = 0.468)
uwazdidaniwaniadan (B = 0.116) i lwdaniwasaugsfis 0.584 s89a907A0AuNInala (B = 0.194)
anuinslalunusue (B = 0.169) LREANNRIIARIURILINFDN (B = 0.161) awaau mmzﬁmﬁ’ufumu@i‘
ﬁﬁﬂﬁwamamw‘iﬂﬁqﬂ (B = 0.002) Mauladie nsamaruwFessaueaunlaiudlidsnswantsassde

raa A

e A ¥ v o vaa a 1 a A [ et s
ﬂ’]i@]@]ﬁ%l’w]‘%ﬂ LL@]&I@‘H‘EWG‘H’IG@@&I@GﬁG 0.620 ﬂﬂl%%aﬂﬁWﬂi’JﬁJL‘ﬂ’lﬂU 0.620 TGgGLﬂ%a%@Uﬁadiadﬁlﬁﬂﬂ’ﬁﬁ

= ot ot v
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n1334A 319 Direct Effects, Indirect Effects uas Total Effects

Factor Direct effects Indirect effects Total effects
Satisfaction Social Media Marketing 0.770*** 0 0.770***
Brand Awareness Social Media Marketing 1.024* 0 1.024***
Customer Engagement Social Media Marketing 0.645*** 0 0.645***
Environmental Concern 0.383*** 0 0.383***
Brand Trust Customer Engagement 0.684*** 0 0.684***
Social Media Marketing 0 0.441*** 0.441**
Environmental Concern 0 0.262*** 0.262***
Purchase Decision Satisfaction 0.194*** 0 0.194***
Brand Awareness 0.092** 0 0.092***
Customer Engagement 0.468*** 0.116*** 0.584***
Brand Trust 0.169*** 0 0.169***
Social Media Marketing 0 0.620*** 0.620***
Environmental Concern 0.161*** 0.223*** 0.385"**
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