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Abstract

This research aims to: 1) study the factor of brand credibility that influences perceived quality,
2) study the factor of brand prestige that influences perceived quality, 3) study the factor of perceived quality
that influences purchase intention, and 4) study the factor of social influence that influences purchase intention.
This is a quantitative research conducted using the survey research method. The study used a questionnaire
as a tool to collect data from the sample group of Generation Y (aged 30—45) who are interested in and have
purchase intention toward Chinese electric vehicles assembled in Thailand, totaling 405 respondents. Non-
probability sampling with convenience sampling technique was employed. Descriptive statistics and inferential
statistics were used for data analysis. The results revealed that: 1) brand credibility influences perceived quality,
2) brand prestige influences perceived quality, 3) perceived quality influences purchase intention toward
Chinese electric vehicles assembled in Thailand, and 4) social influence influences purchase intention toward
Chinese electric vehicles assembled in Thailand. These findings reflect that brand-related factors, perceived
quality, and social context all play important roles in the consumer purchase decision process. Academically,
this research contributes to expanding knowledge in consumer behavior and marketing regarding electric

vehicles by emphasizing the roles of brand credibility and brand prestige on perceived quality.

Keywords: Brand credibility, Brand prestige, Perceived quality, Social influence, Purchase intention of Chinese

electric vehicles
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ﬁ'umﬂumjmauqﬂﬂmfu 9 (Saichao, 2017) LLazﬁSwﬁwaﬁﬁﬂﬁLﬁ@msﬂ{uLﬂﬁﬂummﬁmaqﬁuﬂnﬂmu
mslfuinlalumsidendesudussusns niadnadoanuailadadud lanfsnsdsuaowngdnssuls
aa@ﬂﬁadﬁuwgamsmaan&jmud’mlmy’ (Park & Lessig, 1977) Sﬂ%wamﬂqﬂﬂahé’muLﬂ%é@ﬂi:ﬁif%ﬁﬁﬂﬁ
AAANNFBINTIUEINA ML A AN AN TN Iﬂsni:mumiﬁm%ﬂumﬁauﬂﬁiaa@‘hﬁ;guﬂmvl&imu'ﬁnmuquvlﬁ
Sosonaliiinnsmouauas (Kotler & Keller, 2012, pp.160-161) lagseauuasmisaniuntwanisssnuiaIng
donsiasnudaingdnss ﬁagﬂz\mm 3 5za leun sraumIBansLLLUaRD AN TIzAan IRy L3y
TN i:ﬁummau%‘uLLa:LLam@T’JLﬁam'lué‘mw”uﬁﬁﬁﬁ'umjmu‘tué’aﬂu LazszauNIBaNsuLiasanin

audnmpluigarsnugmiNauaavlaiu (Kelman, 1958)

MMINUNMIRNWITBAH WD ‘S‘n%‘wamué’aﬂuﬁmméﬂﬁ'@ﬁomﬂ@iamm@%ﬂa%@maaﬁuﬂnﬂ
1Ay Hoang et al. (2022) @nwaspidinsnadannuasladasnsudlnii wuhﬂﬁﬁﬁuﬂnﬂ%’ujﬁagamn
ﬂ@;uﬁnﬁaﬁﬁﬁﬂuﬂﬁ%umﬂ@iamU%@“’LWﬂﬂﬁﬂﬁLﬁ@wqanﬁuﬂﬁamrmmjué”’mﬁa (Subjective norm) Gafia
Wuan LLﬂiﬁﬁSﬂﬁwaga@iamw@gala%amquwﬁmsm:ﬁﬂﬁaﬂm@;m (Theory of Reasoned Action: TRA)
§OAANDINU Axsen & Kurani (2012) ﬁwuiwmsﬁﬁﬂﬂuﬂﬁiué’mﬂnﬁ%@ [ o ATauaTa iaanluAuA
AN Ifawuinm@ﬂﬂﬂmmlﬁ;&’uﬁmﬁm’mauia%amsum‘"lﬂﬂ%ﬁwfu wananiidiranadasiuuwfia
284 Kotler & Keller (2012, pp.160-161) ﬁa%mmf'l’é"n%wamaé’aﬂuﬁwﬁﬂﬁﬂuéani:ﬁuﬁﬁwlﬁ;‘?ﬁinmﬁ@
@mM@TmmiLLazﬁ,’]"LﬂJg‘(wqaﬂisumseﬁaluﬁq@ @”aifuﬁa@foawagmdw

mmag'mﬁ 4 (H4): ﬁﬂﬁwamaﬁ'\iﬂwﬁﬁﬂ%wa@iamweﬁla%amU%@“lﬂﬁﬂé’tyma%uﬁﬂi:ﬂau
lutlszinelng

wwIRALAEINUANNGIlaEe (Purchase intention)

anwaslade (Purchase intention) LﬂuLLi{lgﬂamUluﬁwé'ﬂé'ulﬁpjuﬂnﬂLﬁﬂwqaﬂﬁwﬂﬁﬁﬁaﬁuﬁ’nm:
u5m3 laganwaslademansaasuudaslyanudandseng 9 1% 37100 qmmwﬁ%’uf iauﬁaqmmﬁﬁ?uimaa
A 6’1‘}\1ﬁﬁﬂﬁwa@iamﬂm%amaagﬁinﬂLﬁimﬁ'umwmimiﬂums%a (Zeithaml, 1988) ¢iau Keller (2001,
pp.14-19) i:qdﬂﬂmuéma]%aﬂ'\iﬁmwé’uw”uﬁﬁ'uwnﬁﬂﬁwguﬂm MITUS UasNAuAd %uﬂu@‘i’aﬁmmﬁm”zy
Tunstszfiududnluumwinindoniu shah et al. (2012) ldiauairnnuashadoiduasdusznausmdyes
nizuunsaadulavasguilag %dazﬁaumqwmm:usw”umﬂlu ﬁﬁw"[ﬂgjmﬂﬁan%awﬁmﬁmsﬁ lasnszun
miﬁanmaﬁ%mnﬂmyﬁﬁua:vlﬁ%'uSwﬁwamﬂwzdﬁaﬁ'ymuqﬂﬂaLLazﬁaﬁ'ﬂmamimmsﬂ yue#l Degirmenci &
Breitner (2017) 321741 mi%'ufﬂuaaQ”u%‘[ﬂmiaamsnu:ﬁméumm’au ANANFAIEIUIION PPRRYIE Y- ath
nslEu uasriauadniddasnoudinin ﬁmlﬂuﬂﬁ]ﬁ'ﬂﬁ’m@ﬁmNa@iamméﬁhsﬁamﬂ%@“’LV\Iﬂ’] LasABNN
Swastika & Hapsari (2024) TWanuwanedn anuaslede wanois Lmﬂﬂ"uLﬂﬁaumU’Lumm;juﬂnﬂﬁﬁmmﬂ
anudasmIiwnsaauawasnNidunazanudnTam %aﬁ,ﬂﬂ;jwqﬁmmms%aﬁuﬁwLLa:u%msﬁLﬂu

E'ﬂﬁiiw
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fe A4 o . Eq X - v A A
NNMINUMWNWIBANLITaINLI anuadladasaond Wi luuSunsesdseinalne lasudnina
Nnnanefadn las Manutworakit & Choocharukul (2022) Wu3N BnFwanIFIAuLAEMIIUinuanuTnud
Wi ssnadanuasladaadaliuian vmeh Suvittawat (2024) WU INTWANNFIANUAZA UANHIRZTDY

v 1 ' gf’ ¥ ] a o a ‘é v v & 1 ﬂq/’ Qs 2 a a Qs
npud Wi dusinadaanuailadoaiedinidy Seazeuliiiuiminmsiuiamnmnuazdninamissau
a o o ' & 2{' v oA o & Aa ::4’:5 o a A
funumadydennuadladasnoud iWizesguilaaludszinalng dsuwnuwidpiiamwuaauudziug

A o [ <& & a A A ' o o o
eadasnuanuasladolilusuufigiui 3 uaz 4 mumzqimmazmLLflemmu
NIDUUBIAANIITIVY
A
AN 1

nIauuwIAan1IITYeIRTEAGINadaNTTUFAMA N usza NGl ladasnsud IWWhayTaauizneuly

1]5:Lwwfwywadg”uﬂnﬂmuaww"’mw

oA A
ANVULTBND
H1

VBILLITUG

H3

MIFUFANIN auasbada

ad A
ANMVUTDLREI

H2

VBILLITUG

a A H4
BNDWANIY

FIAN

DA NRBNIIVY

mﬁa”uf'rlfﬁgﬂLmummmﬁ'ﬁb \B91307 2k (Quantitative research) inmstAudayanunguaiaiiee
FTnvuuuseuaNaanlai (Online questionaire) lagla Google Form Lﬂum’%‘mﬁaluﬂ’rmﬁ’wLLazLNULLW‘;"
wuusaunnlugduuvaanlat #1un138132901A6A 22149 (Cross-sectional survey) Lﬁuﬂfmﬁuﬁagmﬁa
Annginssnasaunguduszlvanununsludiicnms lasdisdniuniise ok

dszrnsuaznaanaadgng

lunsfnsisuaoit njudlat13faguilna Generation Y ﬁﬁawqizmw 30-45 3 dudu
ﬂajuﬂi:"ﬁfmia’mlmymaa Generation Y Lﬁa@‘i’lmmmq 3t flﬁl,ﬁuﬁaga W.¢. 2569 ﬁﬁg@ﬁma:ua:mmmmm
Tumsaoudinudisawes nnigidanuaulanazianaatladelusnsud i sy masuilsznoulu
Uszind lne ‘Lumgu@aumaamiﬁmmﬂnmmmngmﬁan’wﬁmm:auz%m%’umﬁmsw:ﬁ lapgadnlatmua
ﬂ@luﬁmmﬂmlﬁgmﬂmmm (Cochran, 1977, pp.18-20) ST}JVLﬁﬁﬂmiLﬁmTaQamnmg’ué’aashw%ﬂm 385 A
LLa:"l,ﬁz%ﬁaammmm@mﬁamjaana;uéhama \RuBn3ouas 5 SIuNIAU 405 70 iasassuanudnldldves
Lmuaaumuﬁmau"LaJmuﬁau%%aﬁﬂzTagavl,;iaugmi Fatruaainnuaaafewldiiusonss 5 fszau
ﬁ']ﬂ's'mu%aﬁ"uagﬁ%aﬂaz 95 (Hill, 1998) Mmsﬁjwnéju@”’saﬂ'waifuvl@‘i’l,m‘”ﬁﬁmsﬁiwLLuuvlﬂmﬁ'ﬂmmmauﬂu

(Non-Probability sampling) I@mLﬁaﬂlﬁﬁﬁmiﬁimmuazmﬂ (Convenience sampling) Waldanusaiusiusiu
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Toyaldadaazainmai lasfidvldviinmisuuuseunwlugduudeniuazriiusasniseanla el
L‘}Tﬂﬁaﬂﬁjwéﬁarjwﬁa%im:maluﬂi:mﬂvlm wgdf:ﬁpjmauLLuuaaunmﬂa‘"umﬁé'mﬂmmauna"’umm‘hmuﬁ
AsUTu Sefornun e nduaz RsawadansSa Tz

n3asiialunauise

wispiuitlfuuuseumufiluasnunananuiselueda lasdanwvasudasdrudsiunasfunasit
ﬁaLLﬂiﬁwumme%aﬁamadLLmu@Tﬂ%'uﬂ;amr] Park et al., 2022 WAz Haqetal. (2025) @2LU30 1%
mmﬁ%mﬁmmaaLLmu@Tﬂ%'uﬂ;qmﬂ Chepchirchir & Leting (2015) L8z Jin et al. (2016) AauLlsd1wITUF
AMLAINWUIUL39970 Severi & Ling (2013) Uag Zabkar et al,, 2010 daudlsdudniwanisssanivlsen
SchmalfuB et al., 2017; Krupa et al. (2014) U8z23183) AUDAY (2562) LLQ:@T’JLLﬂSﬁ’]%ﬂ’J’]&JWzdlﬂ%aﬂ§uﬂ§;d%1ﬂ
thdlan &sunsnl (2566); 217iad nidlng uszgnsum Yozt (2568)IcﬂsJLﬂ%iaaﬁamil,ﬁmwnuﬁa;&mmo
aanidu 6 & baun 1. ADNNAANTOINABLULLFALAY $1UI% 2 U0 laun any LATAMUFWID 2. GRS
ﬁugmmaag&?@au F1wau 4 78 daznaudrowa 213w Mulddaiden uaznisiisnsudaseuntadludagiu
3. Tayansiuidesnoudlwisymaiuidsznenlulng s 2 78 1dun nsfinuusmd uasgesnilu
MITUJ 4. fouieanudasoidsninadeniuasladesnoudlwindymasuiidsznevludszinelng
fnanua 5 a5t $1wm 24 T udanunuunaEulszfiuen 5 326U (Rating Scale) T91dudautang
o (Checklist) laafinnstuuusavaia'lufnuntinsas (Pilot Study) ﬁ'umjuﬁ"mmaﬁau@inﬁumu U
30 70 (Fan Lamnd, 2558) INBUSIIINANINAFI LI MIBNIFAR RO N FOUAIN LT U
(Reliabiability) maaLLuuaaummmﬂﬂimeﬁ%ﬁﬁagﬂ Fanagaumesulizinssanhaasnsauda (Cronbach’s
AIpha)IﬂUﬁﬁ']agJ;‘ﬁ 0.751 - 0.873 Fawuianfladenunnnin 0.7 ulunnue uaasliiAininuuusaunuits
anusndadadwldenanmet (Cochran, 1977, pp.18-20) wazaansndbuunseunlllunsiiudayaan
ﬂ&jwﬁaaﬂ’m‘hmu 405 7@ ldatranunzan

gnauarn1AzRTDYS

f9nlTafi@iowsaniun (Descriptive statistics) lun137 Lm’lzﬁﬁ‘faQaﬁ’s"l,ﬂéf'mﬂi:m'lﬂimamf LRZIZAU
ANuAainzasgaauuuusaunIy lasnaraInsiiaTeilsznandas f1aud (Frequency) AnTasas
(Percentage) ﬁ’lmﬁﬂ (Mean) Lmzﬁlmﬁmmuu’]ﬁig’m (Standard Deviation) LLa:ﬂﬂaauauuaj’mmu%‘UI@EJ
’L%aﬁal,%oak&mu (Inferential statistics) ﬁwaﬂl’agamaamjmﬁasmﬁwvlﬂslﬁumiﬁ’mSqmjmh:mm laun
nsdszdudimndinesludszsng uaznimeseuaundzIniuiay Tasrnuisuiidonlsismsianesd
100U EILEHaEN9418 (Simple regression analysis) NNINAFELAMUFNABTIZRI190MUTEU @uUs
AuNa9 wazdaudsaa asnnnisuumdansisodenulddudon wasluudazsumadsznaudisaaus
BRI NN HIfT FOAARBINULIINIINIINAREUGILLTAUNR19289 Baron and Kenny (1986) Mlianaly
ATIIFDUANFUNHE52W 31960 TL T NE A UTWRIHNTTLAT1Z Regression 4ana1nis n13l4 Simple
Regression S9inanzannunuisaildandssanalaluszautiunas lassansnau BANNFNWUTLTINWG
waznaszninaaudsldagrstaanuaziszdninin vlwawisnesviudnanlszaninanes (B)

A a

AN R2 Uaz3zaUREfAYNINEDA 00 19TAL% LANNZEINIUIIWITBLTINGANIINAIEAT Naaaninsay

wwifalaisudan (Hair et al., 2019) I(ﬂmawwﬂumzﬁﬁmauumﬁmaﬂﬁé'nwmxvls\isﬁ'u%amm:q\‘lﬁﬂm

AnuFINURIBLFuznIdudnduTeg (Pairwise relationship)
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NAN13)IY

a

lunylienzidayamaidsizas “Jadufissnadansiuinanu uazanuadlaasnsud W&y @

o

a4

auwﬂszﬂaﬂuﬂizmﬂvl'ﬂwaaa’u’ﬂﬂﬂLﬁ]Luan"ﬁ'mw” E”?ﬁ'ﬂ"l,@i”@‘hl,ﬁumsﬁﬂm LR LRUANANITILATIZN
ﬁa;&amﬂLLuuaaumﬂué’nwmtzﬁwaﬁmﬂﬂizﬂaumiwmuﬁwﬁu A9%h
[ < [y
1. wagawﬂﬂwaagmammuaaumu
wamﬁl,mwzﬁiayjaﬁavlﬂmaa;j@]ammuaaumu wuin sulnadwnends Aallusaoaz 425
ANTWNUNINWENTW NINBUTEN Aatdusasa: 52.8 Iulddardan 30,001 - 40,000 U Aatdusasa: 38

LLaﬂuﬂmﬁumumﬂﬁinﬂuﬁﬁlfwé'aaﬁuﬂsanWin BuALATaIunAFUAL (\Wudw dia) Aaldusauas 53.3

2. fayaiieanumssuidesasudlnfdgzsaduilsznoululszindalng
Namﬁmi’]:ﬁﬁagmﬁmﬁ'umﬁ'uj’@iamﬂuﬁvlwﬂwé’ty**mﬁ?mﬁﬂs:ﬂaﬂuﬂ‘s:mﬂvl‘m WU
LLmuﬁinﬁ%@ﬂﬂﬂwé’rgmﬁ%'uﬁﬂi:ﬂauluﬂi:mﬂvlwmﬁu’ﬂmg’ﬁ‘mﬂu 3 auwauusn oA wutue d1ed (BYD)
Bus (MG) LLa:%'@”un’jvagLﬁu Tas1 (GWM Ora)I@sjvl,@i”%'mTaQaLﬁmﬁ’mnw&ﬂﬂﬁwé’mm@%‘uﬁﬂizﬂau
Tudszmelneanlasonmesesanlal aw AUIIN uaznAAUNWY TUTURW AR NG

3. NamﬁLm'l:ﬁszﬁ’umwamLﬁ%maomjuﬁ’;as_i'mL?imﬁ'uﬁ'mﬂsﬁsl%’lm’m%’ﬂ
TunIUUaANUR N AL RA B0 ITEA LA N AR ;d”’”aﬁ'ﬂl%mmsﬁﬁﬁﬂmmmﬂmmn%waa
SUATNNADTH Iﬂmﬁmumuqaq@ (5) auﬂumu@‘iﬂq@ (1) M3saedmnsza (5) leanuniraviniu 0.80 asii
AZLWWAAD 4.21-5.00 HUNBHY s:@“’ummﬁmﬁumﬂﬁq@ AZULWMAAD 3.41-4.20 WANEA TEAUANNAALTN
NN ATUWILBAY 2.61-3.40 BHUIBHI TTAUAMUAAARIIUWNATT AZUUKLARD 1.81-2.60 ANIBHY TEAU
ANNAATAWEEY LaTAZUWLARY 1.00-1.80 WaNBfs 'sx@‘fummﬁmﬁuﬁaﬂﬁq@ (WU @333 wazaudn 9,

2551, . 25)

P
N1319N 1

= a & @ a 3 e f ' o o AAa a ' & g &
Nﬂﬂ')?ﬂﬂl“muﬂ;’ﬂV??Lﬂ?’]zﬁ?ﬁ@Uﬂ?'ﬂ/ﬂ@“}iu?/adﬂigi/@?QE/'T\?Lnﬂ?ﬂUlTﬁ?QUW&/aWﬁWﬂ@Qﬂ?']N@szﬂsﬁafﬂﬂuﬁ

IWhaym@dunysenavlutsanalng

aauls x S.D. FEALANAALAK

Tasusuanuiidatavesuusue 4.18 0.605 2AUANNAALABUIN
TasuaunnuiTeLiesuoILUTHe 4.11 0.562 TEAUAMUAALABIN
NECHOR IR PR TP LTSRN 413 0.545 TEAUAMVAALABIN
TR UINTNANIFIAN 4.11 0.545 TEAUAMVAALABIN
Tasueuanusslade 4.15 0.534 TEAUAMVAALABIN
ALaauTI 4.14 0.486 TEAUAMVAALABIN

PMANTWA 1 HAMIANHUATMTIA TR AUANNAAARYBINFud BN snuTaTuianwa
danuailagarnoud ldidymadiundsznevludszinalng ddadoswagluszdunin (X = 4.14)
A A ' ' o Aa a a L o o oA A ¢ =
WaRansanudazmonts wudy Jasenddnaioannige laun Jadaduanuinidaiavasuusud (X = 4.18)
3948431 T9uduANadlade (X = 4.15) 7948940 TdueunITuFamnIn (X = 4.13) uazifade

% ad A & a a o A A A o =
AVWAINNNTDLRUNIVDILLLUIWALLIEDNITNINWNRIAN UANLARLNLNINY (x = 411)
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a 6 § a
4. Naﬂ'li')lsﬂﬁ'lzﬁ‘;l"élﬂaLﬁaﬂﬂaaﬂﬁ&l&l@lgﬁ%

anaAgIwi 1 ﬁﬁ]?ﬁ'ﬂﬁmmmmL%aﬁa*’uaaLLmu@TﬁSﬂﬁwa@iamﬁ'uqumw

A1319% 2

Namﬁtﬂ77:%’@&41]517@521@”7%@fJmu'ui?aﬁamammu@fﬁﬁwfwa@iamiﬁ/f@mmw

aaus B Std. Error B t Sig.
ﬁ']ﬂ\‘i‘ﬁ‘ 1.456 0.134 10.888 0.000
ﬂ?ﬁuuﬂL%ﬂﬁﬂ‘ﬂ@ﬂLLﬂi%@T 0.639 0.032 0.709 20.191 0.000

R = 0.709, R? = 0.503, Adjusted R? = 0.502, F = 407.691, Sig. = 0.000°

INAITNN 2 HANITILATITHADAN @"hLLﬂiﬂaﬁ'ﬂﬁmmwmL%aﬁamammuﬁﬁﬁw%wa@iamﬁuf
Ao o o Aad ) . A, @ A a5 , o o
AW Bt lRBEIAYNIETaATIIEAL 0.05 (Sig. = 0.000) laguddautlszandoanauyinny 0.709 lapaauils
AUAMNULTOD DV ILLTUG saIavinemsiuiaanw Aadusauaz 50.2 (Adjusted R? = 0.502)
a A o o ad A faa A ' o o
sunagInwi 2 TadssuanuiiTaiFosasuuruaiidniwadanssuznmnn
A
®135199 3

a 6 o @ o ad A eda A ' @ o
Nﬂﬂ')?’?tﬂ?’l;‘fﬁ@7?!.Li/ﬂjﬁ]717El@]’)uﬂ?7&INTE]L£Q'£/\7‘ZIE]\7LLU7H@NE]?’IITWN@)E]H')??UEFJZI«LJ']']W

aaus B Std. Error B t Sig.
fasii 1.110 0.131 8.495 0.000
AU T AL F L9 DILLTUGT 0.735 0.032 0.758 23.332 0.000

R = 0.758, R? = 0.575, Adjusted R? = 0.574, F = 544.359, Sig. = 0.000°

A a & ' o v o Aad A fda a ' o o
INAIINN 3 WANTUATIEANDTY ALl ITdBdwANNITe LRIV IULTRA IBNTNAGANIIU]
R aad o . e a a5 e o
Amnw adiitbimdymiafi@fszay 0.05 (Sig. = 0.000) lasddduyszinnanasriiny 0.758 lasdiuds
FuANUATLFEDIVBINLTUG anIaTnmemMYIUianw Aaiduiasa 57.4 (Adjusted R? = 0.574)

anndgwi 3 Tadudunsiuiaunniianinadannuaslage
=
a13191 4

Namﬁzﬂ5’):%’@3Lailsﬁﬁza?@”mmﬁuj@mmwﬁﬁwfwmiamvm?‘lﬁa

aauls B Std. Error B t Sig.
fasii 1.270 0.142 8.928 0.000
Mssufqann 0.698 0.034 0.714 20.448 0.000

R = 0.714, R? = 0.509, Adjusted R? = 0.508, F = 418.117, Sig. = 0.000°

NA399 4 mamienziaudifadadunsiuiaunniianinadaanuaslade adiivudery
Aaad o . ' o a a5 ' Qs o @ o o
naafidfiszau 0.05 (Sig. = 0.000) lasdddudszininanasviniy 0.714 lasdaudsdiunssuiamnin
ansainweanuadlade Aaidusasas 50.8 (Adjusted R? = 0.508)
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ANNAZIUN 4 1298 UEINTNANIFIANL BN TNadanNaslagae
@1519% 5

NANTIATIERAINL TR uEN I WaN N aIANTEN SWadanuad 9T

Ay B Std. Error B t Sig.
Arash 1.207 0.138 8.758 0.000
ANTNANIRIAN 0.716 0.033 0.732 21.558 0.000

R = 0.732, R? = 0.536, Adjusted R? = 0.534, F = 464.754, Sig. = 0.000°

INAII9N 5 HANIIIAIIER AU TTIUFIUBNTWANIIRIANTBNTNAGaAINAI LT ae9T
o o @ aad o . @ a & o o (Y a a
wodAN19aianszau 0.05 (Sig. = 0.000) lasddauszAnnanasvinny 0.732 lauaaulsaudninag

MaFIaN aansaywemMIasnw Aaiuiasas 53.4 (Adjusted R? = 0.534)

asduazandsana

a3Uuan1TIvY

NHANIANEI389 ﬁaﬁ'ﬂﬁdawa@iamﬁuj’qmmw wazaanlaTornoud M sy asuilsznou
lusinalnovasuilaaamestune mmmm;ﬂwa"l,@i”ﬁaf:

1, ﬁﬁ]fﬁ'ﬂ@i”mmmmL%aﬁamammu@?ﬁ’éﬂﬁwaL%aum@iami%’ufqmmwmaamwﬁﬂﬁwé’mﬁﬂaﬁu
ﬁﬂszﬂauluﬂi:mﬂvlﬂUaﬂﬂaﬁﬁfﬂéﬂﬁmvmaaﬁﬁ (B = 0.709, Sig. = 0.000) Tapdudsduanuindefioves
LLuiuﬁmmmﬁwmymﬁ’uj@;mmwvlﬁéfasaz 50.2

2. ﬁaﬁsﬁwummﬁ%mﬁmmaoLLUiu@TﬁSﬂ%wm%amn@iamﬁuj’qmmwmaamwm‘"LWﬂwé’mu’mﬁ%u
ﬁﬂi:ﬂauluﬂimﬂ"l,maﬂﬁaﬁﬁfﬁﬁ%’m@maaﬁﬁ (B = 0.758, Sig. = 0.000) Tapdudsduanuifoidosas
LLUSu@TmminﬁmwUmﬁ'ufqmmwvlﬁ%”aﬂa: 57.4

3. ﬁaaﬁ”aﬁmmﬁujﬂmmwﬁSw%waL‘Tmmﬂ@iam'lm‘ﬁﬂa%@mUu@“lwﬁwé'tymﬁﬁuﬁﬂi:nauIuﬂi:Lﬂﬂ
Inoadlivadagneada (B = 0.714, Sig. = 0.000) I@U@T’JLLﬂS@Tﬂumﬁuj@gmmwmm‘mﬁnmmmméfﬂﬁ]
Fo'ld%ouaz 50.8

4. Tasududniwantadsaudaninaifavandaniuaslagornoudlwidymaiuidsznay
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